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 VANCOUVER, B.C. 

July 16th, 2019 

(PROCEEDINGS RESUMED AT 9:02 A.M.) 

THE CHAIRPERSON:     Please be seated. 

  Good morning, ladies and gentlemen, my name 

is Bernie Magnan, and I am the panel chair for this 

proceeding.  I should remind everyone that this is a 

workshop, it is not a formal hearing.  So things are a 

little bit less formal if you will.   

  Welcome to this morning's workshop to 

provide an opportunity for presentation of further 

background related to the application for the approval 

of tariff changes to rate schedule 46, related to 

liquid natural gas sales, dispensing and 

transportation service.   

  This workshop was established by order 

number G-141-19 to which an agenda and scope document 

for this workshop was attached.  I would like to 

acknowledge a number of individuals who are involved 

in the review of this application.  Aidan Kehoe is 

lead staff, Lejla Uzicanin is the project manager.  

Also with us from BCUC are Kristine Bienert and Sarah 

Khan.  Commission counsel for the proceedings, Lino 

Bussoli, and our hearing officer is Keith Bemister.   

  Before Mr. Bussoli takes over the meeting I 

would like to ask all parties participating today to 



FEI RS 46 Tariff Change Application 
Workshop - July 16, 2019 - Volume 1  Page:  2 
 

 1 

 2 

 3 

 4 

 5 

 6 

 7 

 8 

 9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

25 

26 

Allwest Reporting Ltd.,  Vancouver, B.C. 

please ensure they are directed at the issues outlined 

in the agenda and scope, and that we accept as 

appropriate any additions to the agenda. 

  Mr. Bussoli will now call for the parties 

to make their comments and presentations, starting 

with the representatives of FortisBC Inc. and then 

followed in order of appearances.  When you enter your 

appearance, state your name for the record, the party 

that you represent, and any additional issues you wish 

to be considered at this time.   

  Mr. Bussoli, it's all yours. 

MR. BUSSOLI:     Thank you, Mr. Chair.  First in the order 

of appearances is FortisBC Energy Inc.  

MR. BYSTROM:     Good morning, Mr. Chair, my name is Chris 

Bystrom, last name spelled B-Y-S-T-R-O-M, representing 

FortisBC Energy Inc.  We have no items to add to the 

agenda.  

THE CHAIRPERSON:     Thank you. 

MR. BUSSOLI:     Next is Cryopeak LNG Solutions Corp. 

MR. McIVOR:     Hi, my name is Jason McIvor with Cryopeak 

LNG Solutions.  Last name is M-C-I-V-O-R.  I have 

nothing to add to the agenda. 

MR. BUSSOLI:     Next is Seaspan Ferries Corporation? 

MR. KEEN:     Good morning, my name is Matthew Keen, 

spelled K-E-E-N on behalf of Seaspan Ferries.  With me 

today is Ian McIver, last name spelled M-C-I-V-E-R, a 
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senior vice president of corporate development for 

Seaspan ULC.  Harly Penner, which is H-A-R-L-Y and P-

E-N-N-E-R who is the director of new vessels and 

maintenance for Seaspan Ferries.  Gord Miller who is 

vice president of Seaspan Ferries, and Mark Grist who 

is a consultant with BrightSide Solutions.  And I 

should add that we have no items to add to the agenda.   

THE CHAIRPERSON:     Thank you.   

MR. BUSSOLI:     Next is Commercial Energy Consumers 

Association? 

MR. WEAFER:     Patrick Weafer, last name W-E-A-F-E-R, 

appearing on behalf of the Commercial Energy Consumers 

Association of British Columbia, and we have nothing 

to add to the agenda.   

THE CHAIRPERSON:     Thank you. 

MR. BUSSOLI:     Next is British Columbia Ferry Services 

Inc. 

MR. WHEELER:     I am Kelly Wheeler, BC Ferries, and we 

have nothing to add to the agenda. 

THE CHAIRPERSON:     Thank you. 

MR. BUSSOLI:   Is there any other parties in attendance 

that would like to participate in this proceeding that 

I haven’t called?   

  That seems to be it, Mr. Chair. 

THE CHAIRPERSON:     Okay, then if that is the case, then 

we turn over to FortisBC for their presentation I 
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believe.   

INTRODUCTION BY MS. SMITH:   

  Good morning everybody, my name is Sarah 

Smith, I am the director for Natural Gas for 

Transportation, Regional LNG and Renewable Natural Gas 

Supply.  The first thing I would like to do is 

introduce the staff from FortisBC that are here today.  

So we will start with you, Shawn.   

MR. HILL:     Shawn Hill, director energy supply and gas 

control. 

MR. SLATER:     I am Doug Slater, director of regulatory 

affairs at FortisBc.   

MS. BEVACQUA:     Ilva Bevacqua, B-E-V-A-C-Q-U-A, FortisBC 

manager of regulatory compliance. 

MR. GOSSELIN:     Richard Gosselin, G-O-S-S-E-L-I-N, 

manager in regulatory affairs. 

MR. BAINS:     Mike Bains, B-A-I-N-S, manager of 

commercial and regulatory development at FortisBC.   

MR. RAMAKRISHNA:     Arvin Ramakrishnan R-A-M-A-K-R-I-S-H-

N-A-N, senior manager business growth.   

MS. SMITH:     Thank you.  So, just reviewing our agenda 

for today, we will be providing an overview of 

FortisBC Energy Inc.'s general business model for the 

provision of natural gas service.  We will be 

providing an overview of the regional gas supply 

picture, including supply hubs and associated pricing.   
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Proceeding Time 9:08 a.m. T2 

  Shawn will review the impact of the 

Enbridge pipeline incident that occurred in October of 

2018 and the subsequent impact to regional gas 

pricing.  I will provide a summary of the application 

that is the subject of this workshop, a summary of the 

issues and themes from information requests and our 

communications with customers, and we'll take any 

questions.  If folks have questions of clarification 

as we move through our presentation we would welcome 

those questions of clarification at that time.  More 

general questions we would prefer to reserve to the 

end of our presentation today. 

  So just to review the application that is 

the subject of our workshop today, in response to 

customer concerns arising from the volatility in 

commodity pricing that resulted from the Enbridge 

pipeline incident, FortisBC Energy Inc. put forward an 

application to seek approval to amend Rate Schedule 

46.  The approval that we are seeking is to change the 

structure of the commodity rate in Rate Schedule 46 

from a market based index to the structure of the 

commodity related charges applicable to all of 

Fortis's other sales service customers that are served 

under bundled rate schedules on an interim and 

permanent basis, with interim rates to be effective 
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May 1st, 2019.  We did receive interim approval to 

amend the rates effective May 1st, 2019. 

  The purpose of our application was to 

provide stability to commodity rates for Rate Schedule 

46 customers.  That's important because more stable 

commodity rates are conductive to the growth and 

retention of our LNG customers.  As it was, we were 

hearing from customers, some customers, that the 

viability of their business case to adopt LNG as a 

fuel were being strained.  And so we took a look at 

ways to mitigate the risk of commodity price 

volatility and the commodity fluctuations that we were 

seeing going forward. 

  Another reason for our application is to 

better align the commodity structure of the rate 

schedule 46 tariff to more accurately reflect the 

actual purchase of gas commodity by our gas supply 

group for Rate Schedule 46 customers. 

  And with that I will turn it over to Shawn. 

Proceeding Time 9:11 a.m. T3 

MR. HILL:   Thanks, Sarah.  As Sarah mentioned, I'll spend 

the next couple of slides talking about the business 

models Fortis has for bundled service and transport 

model and also spend some time on how those rates are 

set in terms of the commodity components in the 

transport and storage side.  Then we'll get into some 
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infrastructure, overview of the market, and things 

around the Sumas market, and then take a look at some 

of the price comparisons of the Sumas market against 

the bundled service rates.  

  So I'm not sure if everybody's seen this 

highly -- this slide showing all the different 

business components of the natural gas business, but 

basically it's just a reflection of how -- you know, 

we've got the well head at the top and we move the gas 

from the -- along third-party pipelines, the Westcoast  

system, and ultimately down to what we call the 

interconnect or the title transfer point between the 

Fortis system and the upstream pipelines. 

  And that's where really the two business 

models that we offer customers take place.  Basically 

we have a sales bundled service at that point and also 

a transport model that we call that comes in.  So 

basically the bundled service is something that my 

group looks after for Rate Schedules 1 through 7.  We 

look after all the upstream issues and buying the gas 

for those customers.  But there is a big component of 

customers in the Fortis system, about 40 percent of 

our annual throughput is on that transport model.  And 

they might have a third-party, a marketer, it might be 

called many different names, an energy provider.  Some 

customers look after their own requirements and they 
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actually buy the gas, figure out how much gas they 

want, and then get that gas to the Fortis system at 

the interconnect. 

  The point about it here is we have multiple 

interconnects with upstream parties.  The Rate 46 

schedule, which is the LNG side, would be delivering 

that gas at the Sumas border, which is in the Lower 

Mainland system.  But we have interconnects, for 

example, for the Interior system, Columbia side, 

that's what we have. 

  The transport model is also -- has a lot of 

-- there's tariff language around it, balancing rules, 

all that kind of stuff.  Primarily the customers that 

are in the transport model, there's about 2500 

customers only, but 40 percent of the annual 

throughput.  So they're basically very large, big 

customers that do that.  The 1 though 7 customers 

aren’t necessarily in the bundled service. 

  I can take any questions there.  I'll take 

the questions as we go for the slides.  Anybody so 

far? 

  This basically builds on that slide about 

the components of the bills and who pays what.  So 

you'll notice that we've split the service offerings 

into sales customers or bundled service customers 

versus the transport customers who also, as I 
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mentioned, can have a marketer or an energy provider 

or do this -- do it themselves.  And basically for the 

residential and commercial customers, natural gas 

customers, the different components of the bills -- of 

their bill comes from different parties depending on 

who's providing the service. 

  So in the bundled case all three components 

of those -- of that bill, the commodity, the storage, 

and transport, and the delivery charge all come from 

Fortis.  Whereas if you're in the transport model side 

basically we only charge the delivery side.  And the 

marketer, the energy provider, they bill the customer 

for the commodity and all the associated charges with 

managing their business. 

  These two business models have served 

Fortis and customers well over time.  Basically 

they've been in place for basically since the natural 

gas marketplace was unbundled in the late '80s.  The 

transport model offers customers some choices there on 

how they want to go about buying their commodity.  For 

example, they could hedge or lock in or they can -- 

the marketers or the customers themselves can provide 

different service offerings and ways to buy the gas 

that might meet the business needs of the customer, 

better than our bundled service customers are. 

 Proceeding Time 9:16 a.m. T04  
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  Our offerings are basically generic and for 

the masses, whereas individual transport customers, if 

you are a hospital or a business that needs to manage 

its energy costs quite closely, that has been a viable 

option for them over time.   

  Any questions so far? 

  This is just an extension of Rate 46 again, 

you could have a bundled sales service customers and 

then basically what we're looking at for Rate 46 is if 

a certain threshold is met or achieved, the Rate 46 

customer could manage his own business in the 

transport model as well.   

  So, as Sarah mentioned earlier, we are 

offering -- one of the things of the application is to 

try and keep things consistent with our existing rates 

and schedules.  So we feel that the two offerings that 

we've got here for Rate 46 customers, the sales model 

or the transport model, can meet the needs of those 

transport customers. 

  I just want to spend the next couple of 

slides just so we drill down into some of the 

components of it.  And this will feed into some of the 

market conditions that we will see on the next couple 

of slides.  This is the component of the bill that is 

the commodity rate.  So I think it's around  a buck 54 

something currently today a GJ.  So this is basically 
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supply that Fortis procures.  It's our annual 

baseload, so it's a consistent amount through the 

year.  And it is basically station 2 in AECO gas that 

is index oriented.  You can see the split, 75 percent 

station 2, 25 percent AECO oriented. 

  It's index based, so what that means is is 

that it is priced off a monthly or a daily index, and 

that changes and resets over time each month. 

  This rate is reviewed quarterly by the 

Commission as we make a filing.  And basically there 

is certain rate setting mechanisms within that 

guidelines that the Commission uses to adjust or 

change this rate over time.  And basically those 

components would be looking at something like a 12 

years out in time.  Not 12 years, 12 months out in 

time, versus also the existing deferral accounts and 

adjusting that going forward. 

  So, the rate mechanism itself has some 

smoothing mechanisms when you're looking out 12 

months, that helps to reduce the volatility of the 

price, rather than just looking out month to month and 

that kind of thing.  So there are some imbedded 

mechanisms within the rate guidelines that help to 

reduce the volatility in this, but the underlying 

commodities are not hedged in any way. 

  Does that make sense?  So you still could 
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have deferral builds or actuals building at a greater 

rate than you were collecting.  So you haven’t 

protected, because you haven’t hedged or procured gas 

on a fixed price.  Over time you could have -- if the 

market moves quickly and over a sustained period of 

time you could have a fairly big move in this 

commodities side. 

  The next component of the bill is basically 

the storage and transport side of the bill for the 

bundled service customers.  And it is basically taking 

the gas from where it is produced, AECO station 2 and 

getting it to the Fortis system.  And that involves 

fixed infrastructure that we also pay demand charges 

for to hold capacity on the upstream pipelines to get 

it to the Fortis system. 

  It also includes some commodity for 

basically, you know, your residential customer burns a 

very low amount in the summer time on a day like 

today, versus what he might burn in the winter time.  

So there are commodity costs imbedded in this rate as 

well, to help us manage the swings from the summer 

time to the winter time.   And there is also storage 

costs in this part of the bill as well.   

  This is a component of the assets or the 

services that allow us to help us manage the daily 

fluctuations of load.  Basically, so your consumption 
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at home is not 100 percent load factor.  So that's an 

important concept.  That basically your residential 

customer is peaky in nature, so there has to be a way 

of physical infrastructure to manage the peak as well 

as his water heating load in the summer.  And these 

physical infrastructure assets help us manage that.   

  This cost is also reviewed on a quarterly 

basis by the Commission, but it's basically a set more 

on an annual basis.  But it does have the -- I think  

-- Ilva could correct me if I am wrong, but I don’t 

think this has changed on a quarterly basis for a long 

time. 

MS. BEVACQUA:     That's correct, it's reviewed quarterly, 

but only adjusted if necessary annually by BCUC.   

MR. HILL:     I just want to make one final point here, or 

one other point.  Absent the Enbridge incident, in 

this component of the bill there is no Sumas 

commodity.   

Proceeding Time 9:21 a.m. T5 

  Our, FEI's costs of managing the Westcoast 

incident or, you know, the reduced amount of service. 

our costs for managing that were in this account, and 

that's why effective January 1st, 2019 this rate was 

the rate that went from about 85 cents or so to a buck 

fifty today or something close to that.  So all our 

costs associated with having the reduction of the 
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Westcoast capacity from -- down from its 100 percent 

normal throughput down to its day-to-day flows was 

managed here for us.  And we actually had to go out 

into the marketplace through the winter of 2019 and – 

what is it – '18, '19, I'm trying to figure out my 

winters here.  We had to go buy some Sumas commodity 

into that rate. 

  All right.  This is a fairly busy slide the 

next one, but it's -- I just wanted to highlight some 

regional characteristics of our marketplace.  A couple 

things is, so this is just -- if everybody hasn’t seen 

this map before, but it's a reflection of the 

resources that are available to Fortis and even and/or 

marketers or customers that might manage their 

resources in the region about how to buy gas, how to 

get the gas to the Fortis system. 

  You know, you'll see the Westcoast line, 

which is the blue line in the centre of the province 

here.  Where is the -- where is it?  Here.  This is 

the Westcoast line here.  There's also another 

pipeline, if you can see it here, that goes across the 

region from Stanfield here, it runs -- is 

bidirectional.  So those two pipelines are the only 

two -- as I like to phrase it, the only two straws 

that are into the I-5 corridor.  So those two 

pipelines are servicing Vancouver, Seattle and 
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Portland.  Basically that's important because 

basically when that region has certain demand 

characteristics, weather in the I-5 corridor, in 

Seattle, Portland and Vancouver, then that 

infrastructure is fully utilized during the 

wintertime. 

  We use other resources such as JPS, other 

short-term storage assets to help us meet the peak.  

So when the demand is higher than the capacity of 

those two lines we use other resources to fill in the 

demand from supply at JPS and Mist resources, as well 

does the other LDCs and people in the region. 

  It's interesting to note this is a fully 

competitive marketplace.  So that means that Fortis 

has to contract for resources and compete for those 

resources in the open marketplace.  So Sarah might 

have a view towards what the region is going to do and 

Fortis might have another view, but in the end you 

have to contract for resources based on what your 

strategic plan is and how you see the marketplace 

unfolding. 

  Our annual contracting plan that we file 

with the Commission every May 1st takes into 

consideration some objectives about securing supply, 

having price diversity, making commitment to 

infrastructure.  It helps us manage the long-term 
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needs of our customers as the grow. 

  The other point I just want to -- just let 

me get through these points on the side here and then 

I'll -- before we leave the slide I'll for sure answer 

a question. 

  One of the things that this part is 

different than other marketplaces in North America for 

natural gas is we have a coincidental peak in this I-5 

corridor.  Which means that the electric gens and also 

the gas fired LDCs, when they need to run energy, the 

marginal supply of power or gas -- or the marginal 

supply of energy is natural gas.  Not in every 

jurisdiction.  For example, Arizona does not have a 

wintered heating demand.  It has a summer demand. 

  So the infrastructure that's here is 

supplying both the electrical gens in the I-5 corridor 

and also the gas utilities when the demand is there.  

That's an important difference than other areas.  So 

that means that the marketplace of the Sumas 

marketplace is a winter peaking -- depending on demand 

and weather conditions, the Sumas marketplace can be 

highly volatile even without an Enbridge incident.  

Just what the Enbridge incident did was exemplified 

that issue. 

 Proceeding Time 9:26 a.m. T06  

  One of the things that I just want to 
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follow-up to is over time in our strategy for buying 

for bundled service customers over time we've been 

worried about -- and I'll get into that in the next 

slide, but there are -- we've been worried about the 

demand side of the in the I-5 corridor since basically 

2013, in the sense that I don’t know if you've ever 

been on some holidays lately, but between Portland, 

Seattle and Vancouver, that area has grown a lot over 

the last 10 or 15 years, and we haven’t materially 

added very much infrastructure to this region.  So 

basically we've been -- the 2013/2014 winter showed us 

that in certain demand conditions, the infrastructure 

is fully utilized in the winter.  That was even 

without an Enbridge incident. 

  And going forward, there are some 

commercial projects, large commercial projects that 

are on the radar.  These customers haven’t made their 

final investment decisions, but there is a customer in 

Washington and Oregon that is looking at being a large 

industrial customer that is on the radar there.  They 

haven’t got a lot of environmental approvals and all 

that kind of stuff.  But there is a project there that 

would consume a lot of gas.  When we're closer to home 

is there is the wood fibre project that is also moving 

along with its approvals and things like that.   

  Our position would be in the gas supply 
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side at Fortis, would be that those customers are 

ahead of any further future long term pipelines 

expansions.  So there is the chance that if those 

customers make a decision to build and go ahead 

commercially, that that would add more demand to the 

already tight constrained region under certain demand 

conditions.  

  What I want to just follow up with, is 

sometimes the marketplace gets very complacent about 

getting through a winter.  So, it's not uncommon for 

Vancouver to have cold weather, but Portland not.  Or 

Seattle to have colder weather, and Vancouver to have 

not as cold weather.  So, when those conditions arise 

when Portland, Seattle and Vancouver get cooler 

weather, that is when this infrastructure is tested. 

  So some winters we could go two, three, 

four years where we've had some cooler weather here, 

but to the south of us it has not been as cool.  So, 

that helps us manage and get through the situation or 

that year.  So the market place gets a little 

complacent with that over time, and they say, well we 

don’t need the infrastructure, we don’t need it.  

Well, no, it is because it was warmer than normal, or, 

and that kind of thing.  So, it is very -- again, back 

to the idea that it's very weather dependent and 

driven.  I think that's it. 
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MR. McIVER:     I just had a question around the commodity 

rate.  Ian McIver, Seaspan.  The commodity rate 

itself, you had a deferral account? 

MR. HILL:     Yeah. 

MR. McIVER:     And then a forward looking thing that is 

setting the next three months of pricing that you are 

allowed to do? 

MR. HILL:     Yeah. 

MR. McIVER:     If the deferral account gets big, then 

they reset, is that what they take out of the deferral 

account? 

MR. HILL:     Yeah, so basically the deferral account is 

looking at the rate that you're charging the customers 

currently for that three months.  And then what the 

actual costs are, what your forecasts are.  So 

basically that deferral account always is trying to 

trend to zero.  And as it tries to recapture and go 

forward, looking at what the deferral account is, what 

is the next 12 months, how are we going to adjust that 

to seek a rate or commodity rate?  The Commission -- 

there is a deadband there for about, I think it's 

about 50 cents, where basically that deferral -- 

because if would be adjusting rates all the time.  So 

we have a little bit of a deadband there, that if it's 

plus or minus $50 million, then that rate, from a 

deferral account perspective, would probably stay the 
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same, absent any increases on the 12 months. 

MR. McIVER:     Great, thank you.   

MR. HILL:     So I don’t think Ilva will correct me, and 

if I'm wrong, but I think basically this seeker rate 

at a buck 54 has been pretty stable for the last 18 

months or two years.  Oh, the seeker rate is the 

commodity rate, the buck 54 at station 2.   

  Okay, this slide will just add to some of 

the components that we've talked a little bit about.  

So the redline is the FEI bundled rate, and the blue 

line is the Sumas monthly index. 

Proceeding Time 9:31 a.m. T7 

  So you can see from January -- this just 

goes back to January 2010 forward to July 8, 2018, but 

you can see from basically the timeframe of the early 

part of the graph on the left, the Sumas or the 

bundled service rate was substantially -- or higher 

than the Sumas monthly index.  And that was pretty 

much up until the winter of January 2013-14, where you 

basically started to see some volatility in the Sumas 

monthly index compared to what the service -- the 

bundled service rate was. 

  So there was a structural change here, 

basically here, basically that a couple components, 

one is, again, the Sumas monthly index during the 

winter period can be volatile.  So if you have a cold 
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winter that might be there.  The other thing is is -- 

that related to that about how Fortis went and bought 

gas and why our bundled service rate basically has 

trended downward over time is basically we basically 

had picked up and diversified -- picked up more 

transport capacity out of the basins to get the gas to 

our system.  And with the shale gas -- the Montney and 

shale gas production just in general in B.C. and 

Alberta, that has depressed the prices.  That has 

allowed our rates basically to track down and then 

basically be below the Sumas monthly index at various 

times over the last three or four years. 

  So this is where the discussion -- you 

know, again, back to the bundled service customers or 

the transport customers where the customer, we want to 

make -- we want them to make the decision on what 

model to be in and how they want to go about buying 

their gas based on what their requirements are.  So, 

again, the transport model does provide some benefits 

on how the Sumas monthly index could be versus -- and 

how -- their strategies there. 

  You can go buy Sumas monthly index on the 

daily price, or the monthly price, you can fix your 

price.  There's lots of options to that marketplace.  

So that would be a discussion that the customer has to 

weigh off what their, you know, business objectives 
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are, and the risk tolerances are, and understanding 

what the pros and cons are to each, how you go about 

buying your gas. 

  I hope that I got across in this slide that 

there are some risks with buying the Sumas monthly 

index gas in the current environment that we are in, 

and maybe going forward for the next three to five 

years.  But, if you look here, you know, on the far 

left-hand of this side it -- under those market 

conditions it paid to buy -- it paid you to buy the 

Sumas monthly index gas.  So over time the marketplace 

is not static, it changes, you know.  And what the 

customer and the marketer who are participating in the 

transport model still have -- they have to make sure 

that they are making the right decisions for what -- 

how the customer wants to buy the gas. 

  Our model or the bundled service customers, 

we have objectives in our plan that are a little bit 

more diverse maybe than just outright lowest price.  

So that provides some stability and cost savings 

potentially over the long-term to customers under 

different market conditions.  Does that make sense to 

everyone?  

  If you're just a buyer at Sumas, that has 

risks associated with it.  But if you actually own the 

infrastructure that gets it from where it's produced 
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to the border, that's a different business decision, 

but there's costs associated with holding that 

infrastructure as well, right?  So that's the 

challenge and I would say that most of the parties 

that -- yeah, so I will just leave it at that. 

 Proceeding Time 9:36 a.m. T08  

  So just this -- I have got two slides left.  

This is just a slide that just shows you the capacity 

on the Westcoast system, on how it operated this past 

winter.  We've provided some historical data there, 

that you can see in the wintertime, October on the 

17th, through to March 18th, you can see that the 

capacity, which is the red line, and the daily 

utilization of the gas flowing through the capacity is 

highly utilized in that winter, for example.  And then 

in the summertime it drops off a little bit, and then 

what happened in this winter here, on the far right 

side, is basically the daily throughput through the 

capacity on the Westcoast system was substantially 

reduced.  400 TJs a day of less throughput into the I-

5 corridor.  Therefore, the region as a whole was 

short gas, as we managed through the '18/'19 winter.  

And eventually that caught up to us in the back half 

of that winter, because basically February and March 

were the coldest regional demand that we had seen in 

considerable time, and we just didn’t have the bullets 
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or the resources to manage that Sumas monthly index at 

that point.  

  It was also at the same time, also the 

power demand, I don’t know if you guys have watched 

outside very much, or water stuff, but you know, this 

year in particular there is no water in the -- so 

there is a lot of power generation going on in the I-5 

corridor, and during the March timeframe, the early 

part of March, basically the power guy was short 

energy as well.  And he went as well to go find the 

GJ, and the GJ wasn’t there, and that's why the prices 

went to $200 that weekend, because basically the gas 

GJ needed to stay with the LDC gas companies.  And the 

power guys had to go find other options to meet their 

demand side.   

  So the market is highly efficient, sends 

price signals to reduce demand when needed.  But it 

does have impact on customers from a pricing point of 

view.   

  I can just provide a little colour on an 

update going forward, hopefully Westcoast -- they've 

not committed, but they continue to communicate to the 

marketplace that they're working towards November 1st 

at being a hundred percent.  There is still 

considerable work that needs to be done in July and 

August, September, to get back to a hundred percent.  
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And ultimately that work needs to be done and then 

ultimately vetted and approved by the NEB to allow 

Westcoast to go back to the hundred percent.  

  So in our planning for this coming winter, 

we made a contingency plan, or a plan that Westcoast 

is at 85 percent, and we've secured the resources to 

manage that already, and so if Westcoast gets to a 

hundred percent, well that's great.  But we're not 

making plans that they are.  So we have to build some 

contingencies around that for this upcoming winter. 

  That touches on a little bit about the 

volatility in the different prices.  You can see that 

the AECO station 2 prices over time have pretty much 

tracked each other.  Sumas is always higher than those 

two indexes because it involves getting gas to that 

region.  And then in this past winter, the daily and 

monthly indexes of the Sumas price were highly 

volatile and way higher than the AECO station 2 

indexes.   

  And then you can see that this is just a 

summary of basically our bundled service rate versus 

the Sumas monthly index, kinda similar to that curb 

that we showed earlier, the same slide we showed 

earlier, but we added this past winter onto it.  

 Proceeding Time 9:40 a.m. T09  

  I think that's it for me.  Any questions?  
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Thank you. 

MS. SMITH:     Thank you, Shawn.  So, just to reiterate 

again why we're here today, the workshop is intended 

to address questions of clarification around the 

application that FortisBC Energy Inc. has made to 

change the structure of the commodity rate in Rate 

Schedule 46 from the market based index, Sumas monthly 

index, to the bundled service rate that Shawn has 

discussed today. 

  There is two purposes primarily for the 

application.  The first is to hope to mitigate some of 

the customer risk around the fluctuations related to 

the tightness of the Sumas market.  And the second 

purpose is to align the RS 46 offering more closely 

with the bundled and transportation marketer options 

that are available to all of our other customers. 

  First of all, I would just like to provide 

a very basic table that speaks to the changes that we 

are proposing.  So Fortis is not proposing any change 

to the current liquefaction charge.  We are not 

proposing any change to the optional transportation 

charge.  We are not proposing any change to the tanker 

charge.  The change that we are proposing is to move 

from the Sumas monthly index, plus the market factor 

if applicable, which it hasn’t been to date, to a 

bundled cost of gas, plus storage and transport.  So, 
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those are the changes that we have proposed in our 

application as it stands today to the Commission.   

  Next I'd like to address some of the issues 

and themes raised in our communications from our 

customers, with our customers, and the information 

requests that we've received.  So again, at a very 

high level, the reasons for our application are to 

address customer concerns about commodity volatility.  

Secondly, to more closely align the way that we 

collect the RS 46 commodity charge with the way that 

we buy gas in our annual contracting plan.  I think 

Shawn has talked about that a little bit.  And 

thirdly, to align the way that we offer commodity to 

Rate Schedule 46 more closely with our other rate 

schedules.   

  An additional matter for consideration, we 

did not apply for a change to the threshold for RS 46 

customers to be able to access transportation/marketer 

services in our application to the Commission.  So the 

current threshold in Rate Schedule 46 for RS 46 

customers to access transportation/marketer service is 

5,000 gigajoules a day or 1.825 PJ per year. 

Proceeding Time 9:44 a.m. T10 

  To date we have not had a Rate Schedule 46 

customer meet the current threshold.  Fortis is 

certainly open to a lower threshold should Rate 



FEI RS 46 Tariff Change Application 
Workshop - July 16, 2019 - Volume 1  Page:  28 
 

 1 

 2 

 3 

 4 

 5 

 6 

 7 

 8 

 9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

25 

26 

Allwest Reporting Ltd.,  Vancouver, B.C. 

Schedule 46 customers express interest in a lower 

threshold.  But we do feel that the threshold should 

be set at a sufficient level so as to avoid really 

heavy administrative costs. 

  As I said earlier, Fortis is certainly open 

to a lower threshold.  In our response to Seaspan's 

letter of comment we made reference to a potential 

threshold of 500 gigajoules a day or 182,500 GJ per 

year.  Customers meeting that volume threshold could 

be eligible then to secure their own commodity, use 

the transportation/marketer service option and bring 

commodity to the Fortis interconnection point at 

Sumas.  For information purposes this threshold equals 

about one LNG tanker every two days. 

  In a scenario where we move to a lower 

threshold for RS 46 customers to access 

transportation/marketer service, what that would mean 

is that LNG customers would not pay the proposed 

commodity cost recovery charge and storage and 

transport charge per GJ that Shawn discussed, as they 

would be supplying their own commodity to us at the 

interconnect at Sumas at their own cost. 

  The one key component of moving to a lower 

threshold -- in fact, the one key component to any 

customers electing to use transportation/marketer 

service would be that Fortis would require an annual 
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election from RS 46 customers as exists for other 

customers that the RS 46 customers would be electing 

to take transportation/marketer service.  So we're 

certainly amenable to a lower threshold with the 

caveat that that be an annual election.  We think it's 

very important that RS 46 customers be treated the 

same way as our other customers and not be flip 

flopping back and forth between a 

transportation/marketer service and a bundled 

commodity service. 

MR. McIVER:   Jason McIver, Cryopeak LNG Solutions.  Can 

you just briefly talk about the election process?  I'm 

assuming it would be a fairly simple one, but can you 

just briefly describe it? 

MS. SMITH:   Yeah.  It would be the same as the process 

that our -- all of our other customers that are 

eligible for transportation/marketer service 

undertake.  So it's an annual election, has to happen 

by August 31st of the current year for the upcoming 

winter gas season that -- so, for example, for this 

upcoming winter you'd have to let us know by August 

31st, 2019 that you were electing 

transportation/marketer service for the gas year -- or 

the gas winter that begins November 1st, 2019.  There's 

a process whereby you basically send a letter in, I 

think it's a form letter to us letting us know exactly 
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what option you are electing. 

 Proceeding Time 9:49 a.m. T11 

MR. HILL:     I could just add -- Shawn here, I could just 

add to that a little bit, is historically between the 

transport model and the bundled sale service 

customers, I mentioned that there is about 2400 

customers there.  Historically month -- a year to 

year, there has not been a lot of movement between 

those service offerings.  Basically, however this 

current year we're in, based on what happened this 

past winter and parties understanding some of the 

market dynamics going forward, there has been a 

substantial move from the transport model back to 

bundled service effective November 1st, 2019.  So close 

to 1,000 customers out of the 2400 customers are 

moving back to bundled service effective November 1st, 

2019.   

  And that process is basically -- the 

tariff, as Sarah mentions, the tariff says a 60 day 

notice prior to the start of the gas year as a 

minimum.  But we actually have in the tariff allowed 

to go up to a one year notice on that, depending on 

the market conditions.  But historically, over the 

last many number of years, we have had August -- this 

needed the 60 day notice to do that.  

  Just to be clear, it does allow for longer 
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periods of time with notice if needed.  But we would 

let the customer know, and set out a letter.  For 

example, this year we sent out a notice to those 

transport model customers effective February.  We send 

a letter to them to say "Hey, look it, effective this 

year, we are going to need a little bit more time," 

because we need to manage that too on our side.  This 

is a substantial load and we need to put resources in 

place on the annual contracting plan to manage that.  

That is something that we've been anticipating.   

  If you look at -- I'm just going to back up 

here, just to clarify something, sorry.  If you look 

at this chart, basically since January 2016, our 

bundled service rate has been lower than the Sumas 

monthly index.  So that we have been anticipating from 

a planning perspective in getting our stuff in order 

to manage something like that?  We have and do have 

resources in place to manage that, and anticipated 

that at some point in time, based on the market 

conditions as a whole, that we would see substantial 

customers back to bundled service.  And that's 

effectively happening for November 1st, 2019.  Sorry, 

just wanted to add some colour. 

MS. SMITH:     Hey, you've gone too far. 

MR. HILL:    Sorry.  Thank you.  That's why they don't let 

me have the clicker too often. 
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MS. SMITH:     So, a second additional matter for 

consideration, something that Fortis has not applied 

for, we did have a customer request to retain the 

option to select the Sumas monthly commodity index 

rather than the bundled commodity rate within FEI's 

bundled service.  FEI is open to continuing to provide 

commodity based on the Sumas monthly price index, in 

addition to the bundled rate, which is the rate that 

we proposed in our application. 

  Again we have a caveat which -- customers 

electing Sumas monthly index price must make an annual 

election for Sumas monthly, or bundled commodity.  

  We want to point out that this option would 

be inconsistent with FEI's other rate schedules in 

which two clear options exist.   

Proceeding Time 9:53 a.m. T12 

  Either customers elect FEI managed bundled 

commodity or customers elect to manage their own 

commodity and deliver it to us at Sumas in this case, 

working with a marketer, a gas supplier, or procuring 

commodity on their own. 

  It's important to understand that 

transportation -- customers that are electing to take 

the transportation/marketer option can access various 

market indices, including the Sumas monthly index, 

should they wish to do so, using the services of a 



FEI RS 46 Tariff Change Application 
Workshop - July 16, 2019 - Volume 1  Page:  33 
 

 1 

 2 

 3 

 4 

 5 

 6 

 7 

 8 

 9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

25 

26 

Allwest Reporting Ltd.,  Vancouver, B.C. 

marketer.  Customers that elect to take the 

transportation/marketer option would have access to 

other indices in addition to Sumas monthly index.  For 

example, they could access Henry Hub plus/minus, they 

could access AECO Station 2 plus/minus.  So that 

option to access the Sumas monthly index could exist 

for customers, RS 46 customers should they elect the 

transportation/marketer option. 

  So in summary, we heard from rate schedule 

46 customers over this last winter that they were very 

concerned about the gas commodity volatility that they 

were seeing in the Sumas monthly index.  The approvals 

sought in this application address customers concerns 

about the commodity rate volatility associated with 

the Sumas monthly index. 

  And I do want to say here that once we 

started seeing the volatility in the index in kind of 

the December/January timeframe, Fortis had already 

started internally looking at options and ways to 

mitigate that volatility.  The calls that we got from 

customers with concerns about the volatility were 

certainly no surprise to us.  In fact, we were 

reaching out proactively to customers letting them 

know what the monthly index was.  So we take our 

customers' concerns about the services that we offer 

very, very seriously.  And we're taking steps 
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certainly well in advance of filing this application 

to address those customer concerns.  

 Proceeding Time 9:56 a.m. T13 

  Fortis is amenable to lowering the 

threshold for customers to access the 

transportation/marketer option in Rate Schedule 46.  

We have proposed in our application two options for 

Rate Schedule 46 customers.  Bundled service, or 

transportation/marketer service.  However, we are 

amenable to retaining the Sumas monthly index in Rate 

Schedule 46 on an annual election basis should the 

Commission direct FEI to do so.  We want to point out 

again that that Sumas monthly index should be 

available to customers electing the 

transportation/marketer service.   

  And that concludes our formal presentation, 

and we'll take any questions at this time. 

THE CHAIRPERSON:     Go ahead, Mr. Keen. 

MR. KEEN:     Thank you.  For the record it is Matthew 

Keen on behalf of Seaspan Ferries. 

  Ms. Smith, looking back at some of FEI's 

comments in response to Seaspan's letter of comment, 

there is a comment that various terms and conditions 

would be required to implement the option of lowering 

the threshold to access the transportation service.  

What would the timing of seeing those terms and 
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conditions be?   

MS. BEVACQUA:     This is Ilva Bevacqua.  In order to do 

that, we don’t believe there would be any process 

required.  It would simply be an agreement between 

let's say a customer and FEI on the business rules 

about how balancing and such would work.  That's 

really what's not in the Rate Schedule 46 tariff at 

this time.  And it need not be in the tariff. 

MR. KEEN:     All right, and so then what is the -- so the 

customers can understand exactly what's being proposed 

in terms of affecting that lowered threshold, what 

does FEI see as the process forward so we can 

understand what we'll be agreeing to? 

MR. BYSTROM:     Chris Bystrom, from Fortis.  I just got 

instructions to answer your question, Mr. Keen. 

  So, the plan would be that we think we 

should file an evidentiary update to amend our 

application formally, and include the black line 

tariff changes that we'd need to implement the lower 

threshold.  So we could have that filed within two 

weeks.  And then after that we don't think it would 

require further process to look into it.  It's a 

fairly simple amendment. 

Proceeding Time 10:00 a.m. T14 

MR. KEEN:     Thank you. 

THE CHAIRPERSON:     Are there any other questions?  Mr. 
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Bussoli? 

MR. BUSSOLI:     Mr. Chair, if there are no other 

questions the Staff does have a couple questions. 

  If we could go back to slide -- I believe 

it's page 18 or slide 18.  Yes, this one.  The bottom 

point there, so "FEI is open to a lower threshold…" 

but it "…should be set at a sufficient level to avoid 

added undue administrative costs."  And Staff wants to 

know approximately how much are your estimating heavy 

administrative costs?  

MR. HILL:     Shawn Hill here.  Basically one of the 

things that the transport model has is just how we 

arrived at that 500 GJs in terms of the threshold for 

that.  Basically most, if not all, other customers in 

the transport model are grouped or pooled by a 

marketer.  So, if I'm a marketer absolute, I have 

multiple customers, like 100, 200 customers and its 

consolidated nominations.  So collectively they look 

at all those customers burns and consumption on a 

daily basis and bring in one supply. 

  But we do have one customer that manages 

their own business on their own -- for their own 

needs, and their threshold or amount is to manage for 

specifically one customer.  Like, for example, if 

Seaspan or BC Ferries wanted to manage their total 

consumption, that customer burn is around 500 GJs.  
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And practically -- there's not only the Fortis side of 

the equation, but practically if you're only buying -- 

if you're buying less than 500 GJs at the Sumas 

monthly market you're going to have trouble finding 

somebody who's willing to sell you the product and 

services for something lower than 500 GJs.  That's 

what we mean by undue administrative costs and 

charges, both on the Fortis side and also basically 

the marketer that's going to sell you the gas. 

MR. BUSSOLI:     Thank you.  The next question is related 

to slide , and then the last major bullet point 

saying, "Allowing this option would be inconsistent 

with FEI's other rate schedules…"  And the question I 

guess is does that -- does FEI have any concerns 

regarding this inconsistency with respect to the other 

rate schedules and if so what are they? 

MR. HILL:     I guess our position on this is we do have 

some concerns about the inconsistency and how it 

applies to the other customers, but we feel that by 

providing and reducing the threshold we're providing 

the optionality for the customers that will meet their 

needs.  There's the transport model with the reduced 

threshold of 500 GJs and then there's the bundled 

service. 

MS. SMITH:     To clarify -- 

MR. HILL:     To clarify -- 
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MS. SMITH:     -- 500 GJs a day. 

MR. HILL:     500 GJs a day, sorry.  But if the Commission 

or the stakeholders really want to push on that one, 

we're amenable to that, but we do have some concerns 

with that. 

MR. BUSSOLI:     And so what are those concerns? 

MR. HILL:     Well, do we start having all customers 

wanting that optionality every year to select between 

the monthly index gas and the Sumas, you know, 

multiple product offerings within the bundled service 

side.  So all of a sudden all the communication and 

election with 2400 customers now is a million. 

MR. BUSSOLI:     Thank you.  Those are all our questions, 

MR. Chair. 

THE CHAIRPERSON:     Okay.  Then if that's the case, do 

any of the other parties have anything, any last 

comments they wish to make? 

  If not, Fortis, do you have any last 

comments to make? 

MR. BYSTROM:     Chris Bystrom of FortisBC.  Just to -- 

our final comment would just be that based on what 

we've heard here today and communications with 

customers prior to the workshop, we do plan to file an 

evidentiary update to amend the application to include 

the option to -- sorry, to lower the threshold for the 

transportation option. 
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 Proceeding Time 10:05 a.m. T15 

THE CHAIRPERSON:     Okay, if there are no other comments?  

Oh, yes? 

MR. GRIST:   Mark Grist with BrightSide representing 

Seaspan.  I just have a clarification comment on their 

question with respect to Shawn's comment on the 

administrative costs.  Can you clarify how many 

customers there are under Rate Schedule 46 that would 

have access to these options?  You had indicated that 

this could affect thousands of customers. 

MS. SMITH:     Just give us a second, please.   

  So, just to clarify, the question was the 

number of RS 46 customers that would be eligible for 

transportation/marketer service based on a revised 

volume threshold of 182,500 GJs a year? 

MR. GRIST:     Mark Grist here again.  No, that's already 

in the evidence, that you stated that there is only 

two customers that meet that requirement.  I am poking 

at the administrative costs for providing the three 

options to all Rate Schedule 46 customers that are in 

the system.  So my understanding is there is less than 

20 customers that are presently purchasing natural 

gas, or liquified natural gas from Fortis under Rate 

Schedule 46.  I just wanted to clarify that that was 

correct. 

MS. SMITH:     So sorry, you are going to have to restate 
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your question. 

MR. GRIST:     What is the total number of customers that 

buy LNG under Rate Schedule 46?  And I'm not looking 

for the exact number.  Is it 10, is it 50?  Is it 100, 

is it 1,000?  

MS. SMITH:     So we'll refer back to BCUC IR 1.1.  We 

provided a table in that IR response.  The total 

number of firm Rate Schedule 46 customers in that 

response is nine.   

MR. GRIST:     Thank you. 

MS. BEVACQUA:     Sorry, it's Ilva Bevacqua here.  I just 

think there is maybe a bit of confusion, and I think 

that the comment that Mr. Grist is talking about was 

Shawn's comment about trying to answer what the 

concern was in terms of inconsistency of having three 

commodity options in Rate Schedule 46, and not having 

that in all the other rate schedules.  And that the 

implication, is if you offer that option here it's 

inconsistent, and could lead to a lot of 

administration if all the other rate schedules then 

need a similar third option. 

Proceeding Time 10:10 a.m. T16 

MR. KEEN:     It's Matthew Keen.  So just to be clear, 

it's a slippery slope concern that if you started 

applying LNG practices to non-LNG customers you'd find 

yourself in a bad place.  Is that it? 
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MS. BEVACQUA:     I believe that was what Shawn was 

alluding to in that the consistency and the question 

from the staff about what is our concern relative to 

inconsistency on the bullet that was on the slide. 

MR. KEEN:     Thank you. 

THE CHAIRPERSON:     Okay.  While we're just waiting, 

there's one other question that I think is going to be 

coming forward.  One of the items that we asked for 

when we set the agenda was to have the parties, the 

applicant and participants to provide input on future 

process for this hearing.  So if you could be thinking 

about that while we just get this one issue out of the 

way and then we'll get back to everyone. 

MR. KEEN:     Mr. Chair, if I could suggest that we take  

-- once we get all the questions out of the way, a 

five minute break so parties can caucus, that would be 

helpful. 

THE CHAIRPERSON:     Yeah.  Okay. 

MR. KEEN:     Thank you. 

THE CHAIRPERSON:     What I'm going to do is -- since 

there seems to be a bit of a delay at this point, why 

don't we take a ten minute break and then we'll come 

back and we'll have that final question and we'll also 

get parties' comments on due process. 

MR. KEEN:     Okay, thank you. 

(PROCEEDINGS ADJOURNED AT 10:12 A.M.) 
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(PROCEEDINGS RESUMED AT 10:32 A.M.)   T17/18 

THE CHAIRPERSON:     Mr. Bussoli, go ahead. 

MR. BUSSOLI:     Yes, thank you, Mr. Chair. 

  Staff have one further question that arose 

from some of the comments.  It's in reference to 

Exhibit B-4, which is FortisBC's response to the 

letters of comment.  I'll give you a few minutes there 

to pull that up.  And specifically page 3, paragraph 

2.  You have that in front of you.  It says: 

"All of FEI's rate schedules each have only 

one commodity option available.  As such if 

the BCUC were to determine that alternative 

commodity options were necessary and 

appropriate FEI expects that it would need 

to incur costs associated with the 

development and implementation of changes to 

FEI's customer information and billing 

systems, what haven't been considered at the 

time." 

 And staff would like to know, you know, what are those 

additional costs, and I don't need a dollar amount, 

but are they significant or minor?  And if -- and 

also, I'll just read out all the questions here. 

  How would those costs be recovered?  And 

then from what -- or from whom would you recover those 

costs from?  Would it be this class or other classes?  

So I don't know if you want to take some time to 
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answer that?  Okay, thanks. 

MS. BEVACQUA:   It's Ilva Bevacqua, and I'll try to answer 

that.  So at the time when the comment came across and 

we filed our Exhibit B-4 we hadn't had the opportunity 

to talk to our billing folks to understand the 

implications.  So we wanted to just make clear that 

that wasn’t something we contemplated nor had we 

looked into, you know, any sort of costs associated. 

  So we have in preparation for this 

workshop, we had spoken with our billing team and 

there would be some administrative costs, but their 

understanding and belief would be they wouldn't be 

significant, they would be, you know, somewhat minor 

in terms of managing the administration of making 

those elections would it be just for Rate Schedule 46.  

And as I said earlier, sort of comment about magnitude 

would be if you carry that further, and at some point 

we were forced into a situation of also allowing those 

types of elections on a grander rate schedules. 

 Proceeding Time 10:36 a.m. T19 

MR. BUSSOLI:     That's great, thanks very much.  Those 

are all the questions from Staff.   

THE CHAIRPERSON:     Okay, so before the break we talked 

about providing -- having the applicants and 

participants provide input on a future process for the 

hearing.  So if we could start with Fortis, then we 
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can go from there. 

MR. BYSTROM:     Thank you, Mr. Chair.  Chris Bystrom for 

FortisBC.  In our view, the application is relatively 

straight forward and we believe that the IR and 

comments and process, as well as this workshop, has 

been helpful.  At this point we would propose to file 

an evidentiary update on July 30th, which is two weeks 

from today, to amend our application to reflect the 

lower threshold for the transportation option.  We'd 

then propose that intervenors file comments a week 

later, August 7th, and reply comments from the utility 

a week later on August 14th.  In our view, this kind of 

lighter process is sufficient for this application.  

And those are our submissions.   

THE CHAIRPERSON:     Thank you, Mr. Bystrom.  Cryopeak, do 

you have any further comments? 

MR. McIVOR:     Nothing further. 

MR. BUSSOLI:   Seaspan? 

MR. KEEN:     Thank you.  Just for some overall context, 

Seaspan understands the application.  It expects to 

support the application, but it fully needs to 

understand the terms and conditions, and the content 

of the evidentiary update before committing to that.  

We are challenged by the need to make an election if 

this is going to be in place for the 2020 gas year.  

We are challenged with a need to make an election by 
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September 1st, and have in place an understanding of 

any Commission decision during the month of August.  

So we would prefer a more aggressive timeline in terms 

of what comes next.   

  Two weeks may be workable.  We would hope 

that something sooner than July 30th could be filed.  

We would commit to providing comments within three 

business days after that is filed.  And I would hope 

that, as I said, we expect to be supportive, but that 

will depend on the content and we have to assume that 

there may be some process required to assess parties' 

comments.  So, a faster timeline would be appreciated. 

Proceeding Time 10:39 a.m. T20 

THE CHAIRPERSON:     Thank you.  Mr. Bystrom, any comments 

from -- 

MR. BYSTROM:     My apologies for the delay.  We're just 

talking vacation schedules and other things that -- 

THE CHAIRPERSON:     Those things that interfere with 

doing applications in the middle of the summer, yes. 

MR. BYSTROM:     Exactly.  So generally we would be open 

to a -- would like to be open to a quicker process, 

but there is some timing around the first week of 

August, especially for myself, so August 14th was 

chosen as our reply date just to accommodate those 

schedules. 

  So I guess what we're saying is we do have 
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some timing issues around the first week of August, 

and so if our reply comments could be due August 14th 

that would be suitable.  Excuse me. 

  I think I have a proposal to solve the 

timing issue.  So the timing issue as you recall is 

around the election.  Ordinarily the election needs to 

be made August 31st.  What we could propose in our 

evidentiary update is a one-time exception to that, to 

move the date to September 30th or to the end of Sept -

- basically delay that by a month for this year, so 

that would give time then to have the process move 

forward at a more kind of reasonable pace and still 

allow Seaspan and BC Ferries, if they so choose, to 

make an election to take the transportation option if 

-- assuming the application is approved. 

THE CHAIRPERSON:     Mr. Keen, do you have a response to 

that? 

MR. KEEN:     I just had somebody on our side suggest that 

to me in parallel, so great minds I think do think 

alike. 

THE CHAIRPERSON:     Okay, so you've got agreement around 

a possible date for electing to do so given that we 

carry on on the proposed schedule that's been put 

forward.  Okay? 

  Is there anything else?  Mr. Bussoli? 

MR. BUSSOLI:     Mr. Chair, I understand those are all the 
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comments on further process. 

THE CHAIRPERSON:     Okay.  If those are all the comments 

on process and if there's nothing else, then this 

workshop is adjourned. 

(PROCEEDINGS ADJOURNED AT 10:42 A.M.) 
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